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 NOT RATED 
 

 

Issue Details Aptus Value Housing Finance India Ltd (Aptus) is primarily a retail focused 

housing finance company serving low and middle income self-employed 

rural and semi-urban customers. As per CRISIL, Aptus is one of the largest 

housing finance companies in south India in terms of AUM, as of FY21. The 

company’s AUM has increased at a CAGR of 34.5% from ₹2,247.2 cr in FY19 

to ₹4,067.8 cr in FY21.  

 

Aptus offers customers home loans for the purchase and self-construction 

of residential property, home improvement and extension loans. The 

company does not provide any loans to builders or for commercial real 

estate. It normally targets first time home buyers where the collateral is a 

self-occupied residential property. The company does not provide any loans 

with a ticket size above ₹25 lakhs and the average ticket size of home loans, 

loans against property and business loans on the basis of disbursement 

amounts was ₹7.2 lakhs, ₹7.1 lakhs and ₹6.2 lakhs as of FY21, respectively. 

 

Over FY19-21, Aptus’s NII/operating profit/PAT grew at a CAGR of 43.9%/ 

51.0% / 54.7% to Rs.430.1 cr / Rs.350.9 cr / Rs.266.9 cr, respectively. Its FY21 

calculated NIM stood at 10.5% with average yield at 15.5%. The FY21 GNPA 

stood at 0.69% (+29bps over FY19) while NNPA stood at 0.49% (+19 bps over 

FY19). Going forward, we expect Aptus’ AUM to grow at a 29.7% CAGR over 

FY21-24E while NII/operating profit/PAT is expected to grow at a CAGR of 

22.5%/ 24.1% / 23.5% to Rs. 790.9 cr / Rs.671.5 cr / Rs.502.3 cr, respectively. 

We expect asset quality to be more or less stable with FY24 GNPA and NNPA 

at 0.9% & 0.7% of loan book respectively.  

 

Valuation 
 
At the upper band of Rs 353, the company is valued at 8.6x FY21 P/BV. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Listing BSE & NSE  

Open Date 10th Aug, 2021 

Close Date 12th Aug, 2021 

Price Band Rs.346-353 

Market Lot 42 shares 

Minimum Lot 1 Lot 

  

 

Issue Structure 

Offer for sale 82.0% 

Fresh Issue 18.0% 

Issue Size Rs.2,780 cr 

Total shares in cr  7.88 

QIB share (%) ≤ 50% 

Non Inst share (%) ≥ 15% 

Retail share (%) ≥ 35% 

  

 

Shareholding Pattern 

 Pre (%)          Post(%) 

Promoters 74.9 72.2 

Public 25.1 27.8 
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  NII PPOP Net Profit 
Avg Yield 

(%) 
NIM 
(%) 

Ad 
EPS 
₹ 

BV 
₹ 

RoAE 
(%) 

RoAA 
(%) 

P/E 
(x) 

P/BV  
(x) 

FY20 315.8 250.7 211.0 16.6 10.4 4.4 35.7 17.5 6.9 80.2 9.9 

FY21 430.1 350.9 266.9 15.5 10.5 5.5 41.1 14.5 6.5 63.7   8.6 

FY22E 540.8 449.4 341.2 15.0 10.4 6.9 56.9 14.2 6.4 51.3 6.2 

FY23E 666.1 561.9 426.1 14.8 9.9 8.6 65.5 14.0 6.2 41.1 5.4 

FY24E 790.9 671.5 502.3 14.5 9.2 10.1 75.7 14.4 5.7 34.8 4.7 

 

PE, P/BV are calculated at upper price band 

Key Financials (in ₹ crores) 
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 Key highlights 

 

Strong market share in Southern India offers high growth potential 

 

As per Crisil, Aptus is one of the largest housing finance companies 

in south India in terms of AUM as of FY21. The company’s AUM has 

grown at a CAGR of 34.5% from ₹2,247.2 cr as of FY19 to ₹4,067.7 cr 

as of FY21. The AUM is purely from 4 southern states of India- Tamil 

Nadu, Andhra Pradesh, Karnataka and Telangana with CY20 market 

share of 21.3%/11.7%/7.7% /6.5% respectively. As on FY21, Aptus has 

a network of 190 branches covering 75 districts and the company has 

the largest branch network in South India. 

 

The four Southern states have better per-capita income, financial 

literacy and GDP growth rates as compared to the national average.  

 
Robust risk management helped achieve superior asset quality 
 
Aptus has implemented a robust risk management architecture to 

identify, monitor and mitigate risks inherent in lending operations. The 

company has maintained asset quality across economic cycles 

including events such as demonetization, the implementation of GST, 

the liquidity crisis triggered by defaults by large financial services 

companies and the COVID-19 pandemic.  

 

A large part of the success is due to the fact that Aptus finances only 

retail customers for the purchase and self-construction of residential 

property, home improvement and extension loans, loans against 

property and business loans, where almost all the collateral for loans 

are self-occupied homes. Aptus does not provide any loans to builders 

or for commercial real estate. 

 

As on FY21, Aptus’ gross NPAs stood at 0.7% as compared to 1.0% for 

Aavas, 1.1% for Aadhar and 1.8% for Home First while Net NPAs were 

0.5%. Also, the company has not restructured any loans or written-off 

any loans receivable since the inception.  
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Source: RHP, Ventura Research 

 

 

In-house operations leading to desired business outcomes 

 

Aptus conducts all aspects of lending operations in-house including 

sourcing, underwriting, valuation and legal assessment of collateral 

and collections, which enables the company to maintain direct contact 

with customers, reduce turn-around-times and risk of fraud.  

 

Aptus sources customers directly through its captive sales team 

comprising of 1,085 personnel as of FY21. A direct sourcing model has 

helped the company to maintain contact with its customers and 

establish strong relationships with them which leads to high customer 

referrals & loyalty. It also helps mitigate underwriting and default risks 

by enabling Aptus to have a customer base with a better credit profile. 

 

Aptus’ in-house sourcing model helps it to make a better credit 

evaluation of customers on a wide range of parameters after collating 

all customer information in its database. The credit team then spends 

considerable time understanding the formal and informal income 

sources of customers as well as that of their family members, savings 

capacity and repayment track record by visiting customers’ residences 

and places of business and gathering detailed information about 

customers from their neighbourhoods to enable it to make informed 

decisions while approving loans. As of FY21, Aptus’ legal and technical 

team comprised over 206 personnel. 

73

27

FY21 AUM %

Self-employed customers Salaried customers
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Source: RHP and Ventura Research 
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 Key risk and concern areas 
 

Intense competition in the industry 
 
The housing finance industry in India is highly competitive. Aptus has 
competition from other HFCs, NBFCs, small finance banks, as well as 
scheduled commercial banks. Aptus generally competes on the basis 
of the range of product offerings, reach of branches, turnaround time, 
etc. 
 
The company’s primary competitors include Aadhar Housing Finance 
Limited, Home First Finance Company India Limited, Cholamandalam 
Investment and Finance Company Limited, Shriram City Union 
Finance Limited, Shriram Housing Finance Limited, Repco Home 
Finance Limited, HDB Financial Services Limited, Vistaar Financial 
Services Private Limited and several small finance banks. 
 
Loan book quality can get affected again in case the 3rd COVID wave 
comes 
 
While the company has been able to ride the 1st and 2nd COVID waves 
successfully, the 3rd wave still remains a concern and can have an 
effect on the quality of the book. 
 
 
 Issue Structure and Offer Details 
 
The proposed issue size of Aptus is ~Rs.2,780 cr consisting of Rs 500 
cr as fresh issue while the rest is offer for sale. The price band for the 
issue is in the range of Rs.346-353 and the bid lot is 42 shares and 
multiples thereof. 
 
 

Issue Structure at upper price band 

Category No. of shares offered No of shares Offered 

QIB Not more than 3,93,77,500 Not more than 50% of public issue 

Non-Institutional Bidders Atleast 1,18,13,250 Atleast 15% of public issue 

Retail Atleast 2,75,64,250 Atleast 35% of public issue 

* No of shares based on higher price band of Rs.353  
Source: Company Reports & SEBI 

 

Shareholding Pattern 

Category Pre-issue Post-issue 

Promoters 74.9% 72.2% 

Public 25.1% 27.8% 
     Source: Company Reports and SEBI 
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Aptus valuation as compared to peers 

 
Source: RHP, Ventura Research 

 

                                                                          Peer Comparison 

 
 

Source: Company Reports, Bloomberg, Ventura Research 
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₹

RoE 

(%)
P/E P/B

Aptus (CMP: Rs.353 Mkt Cap: Rs.17494 cr)

FY20 500 211 4 36 18 80.2 9.9

FY21 637 267 6 41 14 63.7 8.6

FY22 792 341 7 57 14 51.3 6.2

FY23 1,010 426 9 66 14 41.1 5.4

FY24 1,260 502 10 76 14 34.8 4.7

Can Fin Homes Ltd. (CMP: Rs.569 Mkt Cap: Rs.7576 cr)

FY20 686 376 28.3 161.5 18.8 20.1 3.5

FY21 816 454 34.1 195.3 17.5 16.7 2.9

FY22 816 483 36.3 228.0 15.9 15.7 2.5

FY23 960 579 43.5 266.0 16.4 13.1 2.1

FY24 1,025 605 45.4 309.4 14.7 12.5 1.8

Repco Home Finance Ltd. (CMP: Rs.331.6 Mkt Cap: Rs.2074 cr)

FY20 1,345 298 47.7 292.5 16.3 7.0 1.1

FY21 578 311 49.7 310.2 16.0 6.7 1.1

FY22 651 339 54.2 364.6 14.9 6.1 0.9

FY23 722 394 63.0 417.9 15.1 5.3 0.8

FY24 701 392 62.6 475.1 13.2 5.3 0.7

Aavas Financiers Ltd. (CMP: Rs.2556.1 Mkt Cap: Rs.20069 cr)

FY20 903 250 31.9 267.9 11.9 80.2 9.5

FY21 636 290 37.0 297.0 12.4 69.2 8.6

FY22 772 363 46.2 346.8 13.3 55.3 7.4

FY23 926 435 55.4 401.0 13.8 46.2 6.4

FY24 1,113 535 68.1 463.9 14.7 37.5 5.5
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    Financial Projections 

 
 

Source: Company Reports & Ventura Research 
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Disclosures and Disclaimer  
 

Ventura Securities Limited (VSL) is a SEBI registered intermediary offering broking, depository and portfolio management services to clients. VSL is member 
of BSE, NSE and MCX-SX. VSL is a depository participant of NSDL. VSL states that no disciplinary action whatsoever has been taken by SEBI against it in 
last five years except administrative warning issued in connection with technical and venial lapses observed while inspection of books of accounts and records. 
Ventura Commodities Limited, Ventura Guaranty Limited, Ventura Insurance Brokers Limited and Ventura Allied Services Private Limited are associates of 
VSL. Research Analyst (RA) involved in the preparation of this research report and VSL disclose that neither RA nor VSL nor its associates (i) have any 
financial interest in the company which is the subject matter of this research report (ii) holds ownership of one percent or more in the securities of subject 
company (iii)  have any material conflict of interest at the time of publication of this research report (iv) have received any compensation from the subject 
company in the past twelve months (v) have managed or co-managed public offering of securities for the subject company in past twelve months (vi) have 
received any compensation for investment banking merchant banking or brokerage services from the subject company in the past twelve months (vii) have 
received any compensation for product or services from the subject company in the past twelve months (viii) have received any compensation or other benefits 
from the subject company or third party in connection with the research report. RA involved in the preparation of this research report discloses that he / she 
has not served as an officer, director or employee of the subject company. RA involved in the preparation of this research report and VSL discloses that they 
have not been engaged in the market making activity for the subject company. Our sales people, dealers, traders and other professionals may provide oral or 
written market commentary or trading strategies to our clients that reflect opinions that are contrary to the opinions expressed herein. We may have earlier 
issued or may issue in future reports on the companies covered herein with recommendations/ information inconsistent or different those made in this report. 
In reviewing this document, you should be aware that any or all of the foregoing, among other things, may give rise to or potential conflicts of interest. We may 
rely on information barriers, such as "Chinese Walls" to control the flow of information contained in one or more areas within us, or other areas, units, groups 
or affiliates of VSL. This report is for information purposes only and this document/material should not be construed as an offer to sell or the solicitation of an 
offer to buy, purchase or subscribe to any securities, and neither this document nor anything contained herein shall form the basis of or be relied upon in 
connection with any contract or commitment whatsoever. This document does not solicit any action based on the material contained herein. It is for the general 
information of the clients / prospective clients of VSL. VSL will not treat recipients as clients by virtue of their receiving this report. It does not constitute a 
personal recommendation or take into account the particular investment objectives, financial situations, or needs of clients / prospective clients. Similarly, this 
document does not have regard to the specific investment objectives, financial situation/circumstances and the particular needs of any specific person who 
may receive this document. The securities discussed in this report may not be suitable for all investors. The appropriateness of a particular investment or 
strategy will depend on an investor's individual circumstances and objectives. Persons who may receive this document should consider and independently 
evaluate whether it is suitable for his/ her/their particular circumstances and, if necessary, seek professional/financial advice. And such person shall be 
responsible for conducting his/her/their own investigation and analysis of the information contained or referred to in this document and of evaluating the merits 
and risks involved in the securities forming the subject matter of this document. The projections and forecasts described in this report were based upon a 
number of estimates and assumptions and are inherently subject to significant uncertainties and contingencies. Projections and forecasts are necessarily 
speculative in nature, and it can be expected that one or more of the estimates on which the projections and forecasts were based will not materialize or will 
vary significantly from actual results, and such variances will likely increase over time. All projections and forecasts described in this report have been prepared 
solely by the authors of this report independently of the Company. These projections and forecasts were not prepared with a view toward compliance with 
published guidelines or generally accepted accounting principles. No independent accountants have expressed an opinion or any other form of assurance on 
these projections or forecasts. You should not regard the inclusion of the projections and forecasts described herein as a representation or warranty by VSL, 
its associates, the authors of this report or any other person that these projections or forecasts or their underlying assumptions will be achieved. For these 
reasons, you should only consider the projections and forecasts described in this report after carefully evaluating all of the information in this report, including 
the assumptions underlying such projections and forecasts. The price and value of the investments referred to in this document/material and the income from 
them may go down as well as up, and investors may realize losses on any investments. Past performance is not a guide for future performance. Future returns 
are not guaranteed and a loss of original capital may occur. Actual results may differ materially from those set forth in projections. Forward-looking statements 
are not predictions and may be subject to change without notice. We do not provide tax advice to our clients, and all investors are strongly advised to consult 
regarding any potential investment. VSL, the RA involved in the preparation of this research report and its associates accept no liabilities for any loss or 
damage of any kind arising out of the use of this report. This report/document has been prepared by VSL, based upon information available to the public and 
sources, believed to be reliable. No representation or warranty, express or implied is made that it is accurate or complete. VSL has reviewed the report and, 
in so far as it includes current or historical information, it is believed to be reliable, although its accuracy and completeness cannot be guaranteed. The opinions 
expressed in this document/material are subject to change without notice and have no obligation to tell you when opinions or information in this report change. 
This report or recommendations or information contained herein do/does not constitute or purport to constitute investment advice in publicly accessible media 
and should not be reproduced, transmitted or published by the recipient. The report is for the use and consumption of the recipient only. This publication may 
not be distributed to the public used by the public media without the express written consent of VSL. This report or any portion hereof may not be printed, sold 
or distributed without the written consent of VSL. This document does not constitute an offer or invitation to subscribe for or purchase or deal in any securities 
and neither this document nor anything contained herein shall form the basis of any contract or commitment whatsoever. This document is strictly confidential 
and is being furnished to you solely for your information, may not be distributed to the press or other media and may not be reproduced or redistributed to any 
other person. The opinions and projections expressed herein are entirely those of the author and are given as part of the normal research activity of VSL and 
are given as of this date and are subject to change without notice. Any opinion estimate or projection herein constitutes a view as of the date of this report and 
there can be no assurance that future results or events will be consistent with any such opinions, estimate or projection. This document has not been prepared 
by or in conjunction with or on behalf of or at the instigation of, or by arrangement with the company or any of its directors or any other person. Information in 
this document must not be relied upon as having been authorized or approved by the company or its directors or any other person. Any opinions and projections 
contained herein are entirely those of the authors. None of the company or its directors or any other person accepts any liability whatsoever for any loss arising 
from any use of this document or its contents or otherwise arising in connection therewith. The information contained herein is not intended for publication or 
distribution or circulation in any manner whatsoever and any unauthorized reading, dissemination, distribution or copying of this communication is prohibited 
unless otherwise expressly authorized. Please ensure that you have read “Risk Disclosure Document for Capital Market and Derivatives Segments” as 
prescribed by Securities and Exchange Board of India before investing in Securities Market. 
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